business development sales jobs

business development sales jobs are critical roles in any organization, bridging the gap between
sales and strategic growth. These positions not only focus on selling products or services but also
emphasize building long-term relationships and identifying new market opportunities. In this
comprehensive article, we will explore the various facets of business development sales jobs,
including the skills required, the job responsibilities, potential career paths, and tips for success in
this dynamic field. Whether you are a job seeker, a hiring manager, or simply interested in
understanding this vital area of business, this guide will provide valuable insights.
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Understanding Business Development Sales Jobs

Business development sales jobs are focused on promoting and growing a company’s market share
through strategic initiatives. Unlike traditional sales roles that may prioritize transactional
interactions, business development emphasizes relationship-building and market exploration.
Professionals in this field are responsible for identifying new business opportunities, developing
partnerships, and driving revenue through innovative strategies.

These roles often require collaboration with various departments within an organization, such as
marketing, product development, and customer service, to ensure alignment on business goals. The
ability to analyze market trends and customer needs is paramount, as business development
professionals must craft tailored approaches to meet those demands effectively.

Key Responsibilities of Business Development Sales
Roles

The responsibilities of business development sales professionals can vary widely depending on the
organization and industry. However, some core responsibilities are common across most roles in this
field.

¢ Identifying New Opportunities: Conducting market research to find potential clients and
industries for expansion.



e Building Relationships: Establishing and maintaining relationships with existing and
prospective clients.

e Developing Strategies: Creating and implementing strategies to enhance sales performance
and market penetration.

e Networking: Attending industry events and conferences to build a professional network.

¢ Collaborating: Working with cross-functional teams to align business development strategies
with marketing and product initiatives.

Additionally, these professionals are often tasked with presenting proposals, negotiating contracts,
and ultimately closing deals that contribute to the company’s growth. Their success is typically
measured by metrics such as sales targets, market growth, and customer acquisition rates.

Essential Skills for Success in Business Development
Sales

To excel in business development sales jobs, professionals must possess a unique set of skills that
combine both technical knowledge and interpersonal abilities. Below are some of the most vital skills
required:

¢ Communication: Strong verbal and written communication skills are essential for
articulating value propositions and building rapport with clients.

* Negotiation: The ability to negotiate effectively is crucial for closing deals and securing
favorable terms.

¢ Analytical Skills: Professionals must analyze market data and trends to identify opportunities
and inform strategy.

e Networking: Building a robust professional network can lead to new business opportunities
and partnerships.

 Time Management: Managing time effectively to balance prospecting, client meetings, and
administrative tasks is vital.

Furthermore, familiarity with CRM software and other sales tools can enhance productivity and
improve data management, making it easier to track interactions and progress with potential clients.

Career Paths in Business Development Sales

The career trajectory in business development sales can be quite diverse, with various paths leading
to advanced roles within the industry. Entry-level positions often include titles such as Business
Development Representative or Sales Development Representative. As professionals gain



experience, they can progress to roles such as:

e Account Executive

e Business Development Manager

e Sales Director

¢ Vice President of Business Development

e Chief Sales Officer

Each of these roles comes with increased responsibilities and expectations, often requiring not only
a deep understanding of the sales process but also strategic thinking and leadership capabilities.
Continuous learning and professional development are essential for those aspiring to reach the
upper echelons of business development sales.

Tips for Excelling in Business Development Sales Jobs

Succeeding in business development sales jobs requires a proactive and strategic approach. Here
are some tips to enhance performance and career growth:

e Stay Informed: Keep abreast of industry trends and market changes to identify new
opportunities quickly.

e Leverage Technology: Utilize CRM tools and sales analytics software to manage customer
relationships and track performance metrics.

e Practice Active Listening: Understand client needs by listening carefully and asking
insightful questions during interactions.

e Set Clear Goals: Establish measurable targets to stay focused and motivated in achieving
business development objectives.

* Seek Feedback: Regularly ask for feedback from peers and supervisors to identify areas for
improvement.

Additionally, participating in training programs or workshops can enhance skills and provide new
techniques for successful business development and sales strategies.

Future Trends in Business Development Sales

The landscape of business development sales is continuously evolving, influenced by technological
advancements and changing market dynamics. Some key trends to watch include:



e Increased Use of Al: Artificial intelligence is becoming more prevalent in sales processes,
providing insights and automating routine tasks.

e Focus on Customer Experience: A shift towards prioritizing customer experience, ensuring
that sales strategies align with customer needs and preferences.

¢ Remote Work Opportunities: The rise of remote work has expanded the scope for business
development roles, allowing professionals to work from various locations.

e Data-Driven Decision Making: Companies are increasingly relying on data analytics to
guide sales strategies and measure success.

e Sustainability Initiatives: Emphasizing sustainability in business practices, which can
impact product offerings and sales strategies.

These trends indicate that professionals in business development sales must adapt rapidly to stay
competitive and effectively meet the evolving demands of the market.

Q: What qualifications are typically required for business
development sales jobs?

A: Generally, a bachelor's degree in business, marketing, or a related field is preferred. Relevant
experience in sales or customer relationship management is also highly valuable.

Q: How do I prepare for a business development sales
interview?

A: Research the company, understand its products and services, and be prepared to discuss your
previous sales achievements and strategies. Additionally, practicing common interview questions
related to sales and business development can enhance your confidence.

Q: What industries commonly hire for business development
sales roles?

A: Business development sales roles are prevalent in various industries, including technology,
healthcare, finance, and consulting. Each industry may have unique requirements and expectations.

Q: Are there certifications that can help in business
development sales careers?

A: Yes, certifications such as Certified Business Development Expert (CBDE) or those from the
Association of Professional Sales (APS) can enhance credibility and knowledge in the field.



Q: What is the difference between business development and
sales?

A: While both roles focus on revenue generation, business development emphasizes building long-
term relationships and identifying new market opportunities, whereas sales typically focuses on
closing deals and meeting short-term targets.

Q: How important is networking in business development
sales?

A: Networking is crucial in business development sales as it helps professionals establish
connections, learn about new opportunities, and gather insights from peers and industry leaders.

Q: What are common challenges faced in business
development sales jobs?

A: Common challenges include intense competition, navigating complex sales cycles, managing
client expectations, and adapting to changing market conditions.

Q: Can I transition into business development sales from a
different field?

A: Yes, many professionals successfully transition into business development sales from other fields
by highlighting transferable skills such as communication, problem-solving, and analytical abilities.

Q: How can I improve my sales pitch for business
development?

A: To improve your sales pitch, focus on understanding your client's needs, tailor your message to
address those needs, and practice delivery to ensure clarity and confidence.

Q: What role does technology play in business development
sales?

A: Technology plays a significant role in business development sales by providing tools for customer
relationship management, data analysis, and automating repetitive tasks, ultimately enhancing sales
efficiency and effectiveness.
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business development sales jobs: Getting a Top Job in Sales and Business Development
Patrick Forsyth, 2002 For anyone who wants to be the best, and thinks they have what it takes to
make it to the top, Getting a Top Job in Sales and Buisness Development offers advice and insiders'
tips. It includes case studies and interviews, advice on the key skills and key elements of the job and
contact points.

business development sales jobs: Industries and Careers for MBAs WetFeet (Firm),
WetFeet, 2008

business development sales jobs: U.S. Small Business Administration's Business Development
Programs United States. Congress. House. Committee on Small Business, 1995

business development sales jobs: Business Development Culture Alex Moyle, 2018-09-03
Adopt a sales-orientated approach to your business and facilitate the same attitude throughout your
company's culture, by ensuring the objective of generating business profit is embraced by the entire
organization - not just the sales team - to achieve long term growth. Business Development Culture
defines how to facilitate a sales-oriented perspective throughout a company culture, enabling it to
sell more on an ongoing and consistent basis. Highly practical in its approach, this book empowers
readers to break away from the frustrations of missed opportunities and lost leads, and to escape the
repetitive 'feast and famine' sales patterns. Providing direct guidance on the implementation of an
immersive business development culture, this book will ensure that the wider objective of generating
business profit is embraced by the entire organization, not just the sales team. Easily tailored to
maximize current processes, this book features numerous tools and market-tested insights to
support leaders in adapting their approach at both team and strategy levels. This invaluable
guidance is supporting by impactful interviews from across the industry. Insightful, practical and
directly relevant, it is an essential read to achieve stable, consistent growth, and ultimately,
long-term profits.

business development sales jobs: Contemporary Selling Mark W. Johnston, Greg W.
Marshall, 2013-08-15 Published in previous editions as Relationship Selling, the latest edition of
Mark Johnston and Greg Marshall’s Contemporary Selling: Building Relationships, Creating Value
continues to set the standard for the most up-to-date and student-friendly selling textbook available
anywhere today. The latest edition incorporates a new chapter on social media and
technology-enabled selling, as well as a new chapter on selling globally. To support student
engagement, the book also features: ‘Expert Advice’ chapter openers showing how each chapter’s
sales concepts are applied in the real world In-chapter ‘Ethical Dilemmas’ that help students identify
and handle effectively the numerous ethical issues that arise in selling Mini-cases to help students
understand and apply the principles they have learned in the classroom Role-plays at the end of each
chapter enabling students to learn by doing Special appendices on selling math and developing a
professional sales proposal Video material available on the Companion Website, featuring new
content with sales experts discussing best sales practices from a recent PBS special on selling
produced by Chally Group Worldwide. Further resources for instructors and students are available
at www.routledge.com/cw/johnston-9780415523509 .

business development sales jobs: Biotechnology Entrepreneurship Craig Shimasaki,
2014-04-08 As an authoritative guide to biotechnology enterprise and entrepreneurship,
Biotechnology Entrepreneurship and Management supports the international community in training
the biotechnology leaders of tomorrow. Outlining fundamental concepts vital to graduate students
and practitioners entering the biotech industry in management or in any entrepreneurial capacity,
Biotechnology Entrepreneurship and Management provides tested strategies and hard-won lessons
from a leading board of educators and practitioners. It provides a 'how-to' for individuals training at
any level for the biotech industry, from macro to micro. Coverage ranges from the initial challenge
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of translating a technology idea into a working business case, through securing angel investment,
and in managing all aspects of the result: business valuation, business development, partnering,
biological manufacturing, FDA approvals and regulatory requirements. An engaging and
user-friendly style is complemented by diverse diagrams, graphics and business flow charts with
decision trees to support effective management and decision making. - Provides tested strategies
and lessons in an engaging and user-friendly style supplemented by tailored pedagogy, training tips
and overview sidebars - Case studies are interspersed throughout each chapter to support key
concepts and best practices. - Enhanced by use of numerous detailed graphics, tables and flow
charts

business development sales jobs: Professional Selling Dawn Deeter-Schmelz, Gary Hunter,
Terry Loe, Ryan Mullins, Gregory Rich, Lisa Beeler, Wyatt Schrock, 2020-01-15 Formerly published
by Chicago Business Press, now published by Sage Professional Selling covers key sales concepts
and strategies through the approach of highlighting detailed aspects of each step in the sales
process, from lead generation to closing. Coauthored by faculty from some of most successful sales
programs in higher education, this insightful text also offers unique chapters on digital sales,
customer business development strategies, and role-play.

business development sales jobs: Secrets Revealed: Land the Job of Your Dreams Betty J.
Motsenbocker, 2013-03-08 Learn to Use the Law of Attraction Principles in Your Career Search If
youre looking at Landing Your Dream Job, this book is for YOU! As a top professional recruiter, Betty
gives insider information on how to accelerate your processhow to plan, prepare and execute your
search. ~ Anthony Rudolf, Sales & Marketing Executive (N]) This book is a powerful tool it brings
timely information in these economic times. It is laser-focused and written with great professional
insight, along with a little humor to make it interesting. Betty is a consummate professional and one
who is passionate about both her candidates and clients. I strongly recommend this information to
anyone serious about making the right move in their career. ~ Carl Davidson, President, Davidson
Consulting Group LLC Betty Motsenbocker is transforming the world of career managementone
chapter at a time. By looking outside of the box, Bettys work incorporates cutting edge principles. I
have benefited from her guidance over the years and recommend you take the next step to realizing
your dreams. ~ Sara Liftman, Sr. Market Strategist & Risk Consultant (OH) Betty Motsenbocker has
placed hundreds of people in jobsbecause of what she enabled them to do with their resumes and
their interviewing skills. This book is the resource that you need to get the job you want and
deserve. It offers more than any treatise published on this subject, past or present. Alan Schonberg
Chairman Emeritus, Management Recruiters International Even if you are not contemplating a
current career change, this book will assist you in knowing yourself, surfacing your professional
passions, and increasing your confidence. If you are a hiring manager this book is an excellent
resource to help you improve your hiring process to narrow your search for the best, most prepared
candidates who will contribute to your success. Ive known Betty for many years. As a candidate I
have personally benefitted from her wisdom, exacting preparation drills, and guidance. I am thrilled
that she is making this wisdom available to everyone. Christina Hirsch, Sales Executive (CA) I
recommend this book to anyone that is serious about their professional future: Bettys on-target
complete guide will help you get that job you never dreamt possiblethat it is within your reach. She
teaches you that building trust with her candidates and clients has helped her get the answers to
questions most recruiters dont have. Betty helped me prepare far beyond the basic 10-question list
by understanding Behavioral Questions that may be asked as well as making sure I was a cultural fit.
Her follow-through throughout the process is 2nd to none throughout the whole interview process; it
is a skill that Betty has turned into an art form. Tomas Lepp, Strategic Sales Director (FL)

business development sales jobs: Sales Force Management Gregory Rich, 2023-12-13
Formerly published by Chicago Business Press, now published by Sage Written in an engaging and
student-friendly manner, Sales Force Management provides a blend of cutting-edge research and
practical strategies. Author Gregory A. Rich delves into the challenges faced by today’s sales
managers, covering topics such as technology, globalization, and social selling, keeping your




students up-to-date with the latest developments in the field.

business development sales jobs: Job Search Bloopers Laura DeCarlo, Susan Guarneri,
2008-04-25 Examines the common mistakes that job seekers make in writing resumes and cover
letters, in networking, in pursuing Internet leads, in interviews and salary discussions, and in
providing references, along with advice and strategies on how to correct the errors and improve job
search results.

business development sales jobs: The Small Business Development Center Act United
States. Congress. Senate. Select Committee on Small Business, 1977

business development sales jobs: Small Business Development Centers United States.
Congress. House. Committee on Small Business, 2005

business development sales jobs: Small Business Development Center Program United
States. Congress. House. Committee on Small Business. Subcommittee on SBA and SBIC Authority,
Minority Enterprise, and General Small Business Problems, 1984

business development sales jobs: Business Development in Licensed Retailing Conrad
Lashley, Guy Lincoln, 2003 This practical guide details the skills and techniques needed to manage
units in licensed retail organizations in a flexible and entrepreneurial manner.

business development sales jobs: Sustainability and the Future of Work and
Entrepreneurship for the Underserved Rolle, JoAnn Denise, Crump, Micah, 2022-06-24 Disparity
in the workplace has been exacerbated in recent years as society faces a number of challenges in
promoting inclusion and equality across fields. To ensure appropriate steps are taken to move in the
direction of a diverse and equitable future for the workforce, further study and consideration on the
key challenges, opportunities, and strategies for advancing business policy to provide for the
underserved is required. Sustainability and the Future of Work and Entrepreneurship for the
Underserved highlights marginalized labor and entrepreneurial market segments and reviews
strategies used to prepare for technological change globally. The book also provides a series of
recommendations to assist in growing and sustaining a more inclusive global society. Covering a
range of topics such as disparities, class challenges, and entrepreneurs, this reference work is
crucial for policymakers, business owners, managers, researchers, academicians, scholars,
instructors, and students.

business development sales jobs: Vault Career Guide to Pharmaceutical Sales &
Marketing Carole Moussalli, 2006 Get the inside scoop on pharmaceutical sales careers with this
new Vault Guide. Overview of the industry; functions in pharmaceutical sales: field sales, sales
management, training and development, instructional design/content development, project
management; jobs and career paths; getting hired - education, interview preparation, and more.

business development sales jobs: Digital Nomads For Dummies Kristin M. Wilson,
2022-08-23 Why work from home when you can work anywhere? Not all who wander are lost! Digital
Nomads For Dummies answers all your questions about living and working away from home, short
term or long term. Become a globetrotter or just trot around your home country, with the help of
experienced digital nomad Kristin Wilson. Millions of people have already embraced the lifestyle,
moving around as the spirit takes them, exploring new places while holding down a job and building
a fantastic career. Learn the tricks of building a nomad mindset, keeping your income flowing,
creating a relocation plan, and enjoying the wonders of the world around you. Learn what digital
nomadism is and whether it's the right lifestyle for you Uncover tips and ideas for keeping travel fun
while holding down a 9-to-5 Travel solo or with a family, internationally or within your home country
Create a plan so you can keep growing in your career, no matter where you are If you're ready to
put the office life behind you and the open road in front of you, check out Digital Nomads For
Dummiesand get your adventure started!

business development sales jobs: Selling Your Way IN Kristie K. Jones, 2024-08-20 Selling
Your Way IN empowers those who want to go from a job with a set income to a sales career where
they set their own income and own their lives. Author Kristie Jones goes deep into the often
neglected, but hugely impactful practices embraced by sales “rockstars,” those elite professionals at



the top ten percent of the earnings ladder. Applying the principles in Selling Your Way IN will
ensure readers reach their professional and financial goals by understanding their sales superpower,
their secret weapons, how to pick the right sales role, and how to leverage mental memory, much
like athletes rely on muscle memory, so that they can outperform and outearn their peers. Selling
Your Way IN provides readers a comprehensive understanding that there are jobs with a set income
and jobs where one sets their own income, preparing them to pursue the latter.

business development sales jobs: How to Find Your Dream Sales Job - The Future is Yours to
Create! Susan A. Enns, 2020-09-01 Sales is considered to be one of the most recession proof careers.
Why should you consider a sales career, how to know if you would be good at it, how to write a
resume and a gender neutral cover letter, what to include in your LinkedIn profile, how to do
interview prep, what to wear, how to access the hidden job market, how to evaluate a job offer, how
to resign from your current job .... it's all in this book! More Details: A study published by Jobfox,
identified Sales Representative/Business Development as the most recession-proof profession. Profit
Magazine reported; “Finding the right sales talent was one of the biggest concerns facing sales
organizations today.” Similar studies conducted annually by Manpower Inc. report that the position
of “sales representative” is consistently considered by management as one of the most difficult jobs
to fill. According to the research in the book “How to Hire & Develop Your Next Top Performer - The
Five Qualities That Make Sales People Great”, 1 in 4 people have an aptitude and are well suited for
a career in sales. So, if there are that many sales organizations always looking to hire sales people,
and so many people have the ability to sell, why are so many sales people having difficulties finding
their dream sales position? It’s probably because few of us are ever taught how to actually find it.
This eBook is going to fix that. “How to Find Your Dream Sales Job - The future is yours to create!”
will ask and answer four basic questions: 1. Why should you consider a career in sales? 2. How to
know if you would be good at it? 3. What does your dream job look like? 4. How do you go out into
the job marketplace and find it? Why should you consider a sales career, how to know if you would
be good at it, how to write a resume and a gender neutral cover letter, what to include in your
LinkedIn profile, how to do interview prep, what to wear, how to access the hidden job market, how
to evaluate a job offer, how to resign from your current job .... IT'S ALL IN THIS BOOK! Written by
Susan A. Enns, a sales coach and author who has been in sales, in one form or another, for well over
3 decades. Over those 30 plus years, in all capacities at all levels of sales, sales management, and
executive level management, she has interviewed hundreds, maybe even thousands of candidates for
various sales and sales management positions. With that experience under her belt and a record of
proven performance to her credit, she wrote this book. She started to write it the day she met a very
enterprising young man who wanted to start a career in sales. He told her he found a company
online and they were going to charge him more than $3000 to teach him how to find a sales job. She
thought at the time that was highway robbery, let alone questioning if it was even legal. She finished
writing it shortly after the COVID-19 Pandemic of 2020 changed the world, and so many talented
sales people were forced to change jobs and were hitting the job market on a moment’s notice. As
Confucius once said, “Choose a job you love, and you will never have to work a day in your life”.
Susan has had such a rewarding career in sales, she wants to help you explore the same opportunity.
So let's get started!

business development sales jobs: HowExpert Guide to Jobs and Careers HowExpert, If
you're ready to unlock your full career potential, then HowExpert Guide to Jobs and Careers is your
ultimate roadmap to success. This all-encompassing guide covers over 101+ careers across a
multitude of industries, providing you with the insights and knowledge needed to navigate today’s
diverse job market confidently. Discover Your Dream Career In today’s fast-paced world, finding the
right career can be overwhelming. Whether you're a recent graduate, considering a career change,
or looking to advance in your current field, this book is designed to help you explore a wide range of
opportunities and make informed decisions about your professional future. What Makes This Guide
Essential: - In-Depth Career Profiles: Gain a comprehensive understanding of over 101+ careers
across various industries, including STEM, healthcare, business, education, creative fields, legal



professions, trades, hospitality, public service, and emerging sectors. Each profile includes an
overview of the role, required skills and education, typical work environments, career paths, and tips
for success. - Practical Advice and Strategies: Benefit from expert advice on how to excel in your
chosen field, navigate career transitions, and achieve continuous professional growth. Learn
practical tips from industry professionals who have successfully navigated their career journeys. -
Resourceful Tools and Recommendations: Access curated lists of recommended books, online
courses, certifications, professional associations, and job search websites to support your career
development and help you stay ahead in your field. Chapters Overview: Introduction Embark on your
career exploration journey with a solid understanding of the importance of choosing the right
career. This chapter sets the stage by explaining how to use this guide effectively to align your
career choices with your personal interests and strengths. Chapter 1: STEM Careers Explore
exciting opportunities in science, technology, engineering, and mathematics. Discover careers such
as Software Developer, Data Scientist, and Mechanical Engineer, and learn about the skills and
education needed to thrive in these innovative fields. Chapter 2: Medical and Healthcare Careers
Delve into the rewarding world of healthcare. From Registered Nurses to Clinical Psychologists,
uncover the roles that make a difference in people’s lives and the paths to success in this essential
industry. Chapter 3: Business and Finance Careers Navigate the competitive landscape of business
and finance. Learn about careers like Financial Analyst, Marketing Manager, and Entrepreneur, and
gain insights into the qualifications and strategies needed for success. Chapter 4: Education Careers
Discover fulfilling careers in education. Whether you aspire to be an Elementary School Teacher,
College Professor, or School Counselor, this chapter provides a detailed look at the pathways to
impact the lives of learners. Chapter 5: Creative and Media Careers Unleash your creativity with
careers in the media and creative industries. Explore roles like Graphic Designer, Journalist, and
Social Media Manager, and find out how to turn your creative talents into a successful career.
Chapter 6: Legal Careers Explore the various roles within the legal field. From Lawyers to Forensic
Scientists, this chapter outlines the education, skills, and career trajectories for those seeking to
uphold justice and law. Chapter 7: Trades and Technical Careers Learn about hands-on careers in
trades and technical fields. Discover the opportunities available to Electricians, Plumbers, and other
skilled trades, and understand the pathways to mastery and advancement in these practical
professions. Chapter 8: Hospitality and Service Careers Dive into the dynamic world of hospitality
and service. Whether you're interested in becoming a Chef, Hotel Manager, or Event Planner, this
chapter provides a roadmap to success in roles that focus on exceptional customer experiences.
Chapter 9: Retail and Sales Careers Explore the vibrant sectors of retail and sales. Learn about
careers like Retail Manager, Sales Representative, and Real Estate Agent, and gain insights into the
skills and strategies for thriving in these customer-focused roles. Chapter 10: Public Service and
Government Careers Examine careers dedicated to public service and governance. From Police
Officers to Policy Analysts, this chapter covers the qualifications and career paths for those
committed to serving their communities and country. Chapter 11: Emerging and Future Careers
Stay ahead of the curve with careers in emerging fields. Learn about cutting-edge roles in Artificial
Intelligence, E-Commerce, and other future-focused industries, and find out how to prepare for
success in these rapidly evolving sectors. Conclusion Reflect on your interests and skills, explore
diverse career paths, and make informed career decisions. Embrace lifelong learning and
professional growth to build a fulfilling and successful career. If you're ready to take control of your
career journey and discover the path that aligns with your passions and goals, then get your copy of
HowExpert Guide to Jobs and Careers and start building the future you desire. This comprehensive
guide will empower you to explore, decide, and succeed in any career you choose. HowExpert
publishes how to guides on all topics from A to Z.
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