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business cleaning contracts are essential agreements that outline the expectations,
responsibilities, and scope of work between cleaning service providers and their clients.
These contracts play a critical role in establishing a professional relationship, ensuring
clarity, and protecting the interests of both parties involved. In this article, we will explore
the key components of business cleaning contracts, the benefits they offer, how to create
an effective contract, common terms and conditions, and best practices for managing these
agreements. By the end, you will have a comprehensive understanding of how to navigate
the world of business cleaning contracts effectively.
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Understanding Business Cleaning Contracts

Business cleaning contracts serve as formal agreements between a cleaning service
provider and a business looking for cleaning services. These contracts are vital for defining
the scope of work, establishing payment terms, and outlining the responsibilities of both
parties. Understanding the various elements of these contracts can help businesses make
informed decisions when selecting a cleaning service provider.

Typically, a business cleaning contract includes details such as the frequency of cleaning
services, specific areas to be cleaned, and any special requirements unique to the client's
business. For example, offices may require daily cleaning, while warehouses may need less
frequent services. Understanding the nuances of these contracts ensures that both the
client’s needs and the service provider's capabilities align.

Key Components of Business Cleaning Contracts



To create a robust business cleaning contract, certain key components must be included.
These elements ensure that the agreement is clear and enforceable, minimizing potential
disputes in the future.

Scope of Work

The scope of work outlines what services will be provided. This section is crucial as it sets
clear expectations for both parties. It should detail:

Types of cleaning services (e.g., daily, weekly, monthly)

Specific areas to be cleaned (e.g., offices, restrooms, break rooms)

Any special services required (e.g., carpet cleaning, window washing)

Payment Terms

Clearly defined payment terms are essential for a successful business cleaning contract.
This section should specify:

The total cost of the services

Payment schedule (e.g., monthly, bi-weekly)

Accepted payment methods

Late payment penalties, if applicable

Duration of the Contract

The duration of the contract indicates how long the agreement will be in effect. This can
vary depending on the client's needs and the service provider's offerings. Common
durations for cleaning contracts include:

Short-term contracts (usually less than a year)

Long-term contracts (usually one year or more)



Renewable contracts with specified terms for renewal

Benefits of Having a Business Cleaning Contract

Having a business cleaning contract provides numerous benefits for both the service
provider and the client. These advantages enhance the overall effectiveness of the cleaning
relationship.

Clarity and Expectations

A well-drafted contract minimizes misunderstandings by clearly outlining what is expected
from both parties. This clarity ensures that the cleaning service provider knows their
responsibilities, while the client understands what services they will receive.

Legal Protection

In the event of a dispute, a business cleaning contract serves as a legal document that can
protect both parties. It provides evidence of the agreed terms, which can be crucial in
resolving conflicts.

Cost Management

Contracts help in budgeting and financial planning. Fixed pricing in contracts can help
businesses manage their cleaning expenses more effectively, as they will know the exact
amount to allocate for these services each month.

How to Create an Effective Cleaning Contract

Creating an effective cleaning contract involves specific steps to ensure that all necessary
elements are included and that the document is legally binding.

Consult with Legal Professionals

Before finalizing a cleaning contract, it is advisable to consult with a legal professional.
They can provide guidance on the legal language and ensure that the contract complies



with local regulations.

Drafting Clear Language

Use clear and precise language in the contract to avoid ambiguity. Avoid jargon or overly
complex terms that could lead to misunderstandings.

Review and Revise

Both parties should review the contract thoroughly before signing. This review process can
help identify any areas that may need clarification or revision.

Common Terms and Conditions in Cleaning
Contracts

Understanding common terms and conditions in cleaning contracts can help both clients
and providers navigate their responsibilities effectively.

Cancellations and Terminations

This section outlines the procedure for canceling or terminating the contract. It should
specify any notice requirements and any penalties for early termination.

Liability and Insurance

It is essential to address liability and insurance in the contract. This includes detailing the
service provider's insurance coverage and any liability limitations. Clients should ensure
that the provider has adequate insurance to cover potential damages or incidents during
service delivery.

Best Practices for Managing Cleaning Contracts

Effective management of cleaning contracts is crucial for ensuring that both parties adhere
to the agreed terms and maintain a productive relationship.



Regular Reviews

Conducting regular reviews of the contract can help identify any areas for improvement or
adjustment based on changing needs or circumstances. This practice facilitates ongoing
communication between the client and the service provider.

Documentation

Maintain thorough documentation of all communications and services performed under the
contract. This record-keeping can be invaluable in case of disputes or when assessing the
performance of the cleaning service provider.

Feedback Mechanism

Implementing a feedback mechanism allows both parties to express their satisfaction with
services rendered. This can help address issues proactively and improve the overall quality
of service.

Conclusion

In summary, business cleaning contracts are vital tools for establishing clear expectations
and responsibilities between cleaning service providers and their clients. By understanding
the key components, benefits, and best practices for managing these contracts, businesses
can ensure a successful and professional cleaning relationship. A well-structured contract
not only protects both parties but also enhances the efficiency and effectiveness of
cleaning services. As the demand for professional cleaning services continues to grow,
investing time and resources into creating solid cleaning contracts will yield significant
long-term benefits.

Q: What are business cleaning contracts?
A: Business cleaning contracts are formal agreements between cleaning service providers
and businesses that outline the scope of cleaning services, payment terms, and
responsibilities of both parties.

Q: Why is a cleaning contract important?
A: A cleaning contract is important because it establishes clear expectations, provides legal
protection, and helps with cost management, ensuring both parties understand their
obligations.



Q: What should be included in a cleaning contract?
A: A cleaning contract should include the scope of work, payment terms, duration of the
contract, cancellation policies, liability and insurance details, and any special requirements
specific to the client.

Q: How can I ensure my cleaning contract is effective?
A: To ensure your cleaning contract is effective, consult with legal professionals, use clear
language, review the document thoroughly with all parties, and ensure it complies with
local regulations.

Q: What are the common terms in cleaning contracts
related to termination?
A: Common terms related to termination in cleaning contracts include notice requirements
for cancellation, penalties for early termination, and the process for ending the contract
amicably.

Q: How often should I review my cleaning contract?
A: It is advisable to review your cleaning contract regularly, at least annually or whenever
significant changes occur in your cleaning needs or the service provider's capabilities.

Q: Can a cleaning contract be modified after signing?
A: Yes, a cleaning contract can be modified after signing, but both parties must agree to the
changes in writing, and it is recommended to document any amendments formally.

Q: What happens if a cleaning service provider does not
fulfill their contract obligations?
A: If a cleaning service provider does not fulfill their contract obligations, the client may
have grounds to terminate the contract, seek remedial action, or pursue legal remedies as
outlined in the contract.

Q: Are there specific regulations governing cleaning
contracts?
A: Yes, specific regulations may govern cleaning contracts, including labor laws, health and
safety regulations, and industry standards, which can vary by location. It is crucial to be
aware of these regulations when drafting a contract.



Q: What are the benefits of a long-term cleaning
contract?
A: The benefits of a long-term cleaning contract include cost savings, consistent service
quality, and the establishment of a strong working relationship between the client and the
service provider.

Business Cleaning Contracts

Find other PDF articles:
https://ns2.kelisto.es/calculus-suggest-006/Book?dataid=SYM68-1525&title=speed-equation-calculus
.pdf

  business cleaning contracts: How to Start, Run and Grow a Successful Residential and
Commercial Cleaning Busine Maria Carmen, 2016-11-04 How to Start, Run and Grow a
Successful Residential & Commercial Cleaning Business Hello, my name is Maria Carmen, and I
have something important to tell you. I know you've probably heard these types of success stories
before and are a little skeptical, but I'm telling you this is true and can really happen for you. Ten
years ago, after my divorce, I needed to find a way to support myself. I was one of those individuals
that never went to college or had a trade skill, so there weren't a lot of job choices for me. What was
I to do? I started looking into entry-level jobs that didn't require specialized training or skills.
Unfortunately, I wasn't keen on the idea of working at a fast-food restaurant for minimum wage with
limited potential for advancement or better pay. Then, I learned about house cleaning from a friend
of mine. She used house cleaning as a way to supplement their family income. However, I realized
the potential to grow this into something more. So I started taking on a few residential cleaning jobs,
getting my name out there, and increasing my client list. I took the time to do some research and
found a way to offer some specialized services that got me paid a little extra. Before I knew it, my
client list was growing beyond what I could do by myself. So I started hiring employees. Then, I
realized the importance of branching out and started to take on commercial contracts. Commercial
cleaning turned out to be even more beneficial to my income than residential cleaning. Not only was
I able to support myself with this work, but I was able to grow and thrive. Today, I have a company
of my own with 22 employees. We take on both residential and commercial cleaning contracts. My
income has grown to over $250,000 a year now. I never dreamed a simple job to help pay the bills
would grow into this, but it has. It takes a little bit of work, but the benefits are there to be had if
you know what to do. I'm here to tell you what you need to do so you can have success, just like I
did. In This Book, I Show You: How To Start on a Budget Should You Go With a Franchise or
Independent The Basics of the Residential Cleaning Business The Basics of the Commercial Cleaning
Business Skill You Will Need Your Income Potential for Residential Cleaning The Income Potential
for Commercial Cleaning Specialized Cleaning Income Potential 12 Guided Steps to Getting Started
With Residential Cleaning 10 Guided Steps to Getting Started With Commercial Cleaning Equipment
You Will Need Safety First Considerations 11 Steps to Choosing the Right Cleaning Products 5 Types
of Cleaners To Use Where to Buy Your Cleaning Supplies How to Form A Legal Entity for Your New
Business How to Get Certified How to Set a Rate Structure How to offer Competitive Pricing How to
Bid and Win Job Contracts How to Write a Commercial Job Proposal How to Get Your First Client
How to Market Your New Business 6 Quickest Ways to Gain New Contracts Top 10 Safety Concerns

https://ns2.kelisto.es/business-suggest-006/files?dataid=Aeu99-2359&title=business-cleaning-contracts.pdf
https://ns2.kelisto.es/calculus-suggest-006/Book?dataid=SYM68-1525&title=speed-equation-calculus.pdf
https://ns2.kelisto.es/calculus-suggest-006/Book?dataid=SYM68-1525&title=speed-equation-calculus.pdf


How to Run and Grow Your Business A Day in the Life Inside a Cleaning Business Important Forms
and Formats Included In This Book: A Sample Cleaning Service Agreement Contract Sample LLC
Operating Agreement A Sample Business Plan Sample Employee Warning Letter Good luck!
  business cleaning contracts: Forecast of GSA Contracting Opportunities United States.
General Services Administration. Office of Small and Disadvantaged Business Utilization, 1990
  business cleaning contracts: Forecast of GSA Contracting Opportunities , 1992
  business cleaning contracts: The Entrepreneur's Playbook: 100 Business Ideas Sándor Varga,
2024 Are you ready to jump into entrepreneurship? Look no further than '100 Business Ideas' a
comprehensive guide that is full of innovative and with practical concepts that will set you on fire
entrepreneurial spirit. From innovative tech startups to traditional ones to service-based businesses,
this is the book offers plenty of inspiration and guidance to succeed to build a business. Whether
you're an experienced entrepreneur or just starting out getting started, this book is a valuable
resource to help you turn your ideas into profitable businesses. Get ready to take your business to
new high- take it to the top with 100 business ideas
  business cleaning contracts: Office Cleaning Services for Professional Spaces James
Fulton, Office Cleaning Services for Professional Spaces is a comprehensive guide that explores the
significance of maintaining a clean and organized workplace. The book delves into various cleaning
techniques, best practices, and industry standards essential for ensuring a hygienic environment. It
discusses the impact of cleanliness on employee productivity, client impressions, and overall
business success. Through detailed case studies and expert insights, readers will learn about
sustainable cleaning solutions, the latest tools and technologies, and how to select and manage a
cleaning service tailored to their specific needs. This invaluable resource equips business owners
and facility managers with the knowledge and strategies required to create a professional and
welcoming atmosphere.
  business cleaning contracts: A Manual on Statistics of International Trade in Services
International Monetary Fund, 2003-03-06 The Manual sets out an internationally agreed framework
for the compilation and reporting of statistics on international trade in services in the broad sense. It
addresses the growing need, including in international trade negotiations and agreements, for more
detailed, comparable, and comprehensive statistics on this type of trade in its various forms. The
recommendations will enable countries to progressively expand and structure the information they
compile in an internationally comparable way. The Manual conforms with and explicitly relates to
the System of National Accounts 1993 and the fifth edition of the IMF’s Balance of Payments
Manual. It is published jointly by the United Nations, European Union, IMF, OECD, UNCTAD, and
World Trade Organization.
  business cleaning contracts: How to Start, Run and Grow a Successful Residential &
Commercial Cleaning Business Maria Carmen, 2016 How to Start, Run and Grow a Successful
Residential & Commercial Cleaning Business Ten years ago, after my divorce, I needed to find a way
to support myself. I was one of those individuals that never went to college or had a trade skill, so
there weren't a lot of job choices for me.I wasn't keen on the idea of working at a fast food
restaurant for minimum wage with limited potential for advancement or better pay.Then I learned
about house cleaning from a friend of mine. She used house cleaning as a way to supplement their
family income. However, I realized the potential to grow this into something more.So I started taking
on a few residential cleaning jobs, getting my name out there and increasing my client list. I took the
time to do some research and found a way to offer some specialized services that got me paid a little
extra. Before I knew it, my client list was growing beyond what I could do by myself. So I started
hiring employees.Then I realized the importance of branching out and started to take on commercial
contracts. Commercial cleaning turned out to be even more beneficial to my income than residential
cleaning. Not only was I able to support myself with this work, but I was able to grow and thrive.
Today, I have a company of my own with 22 employees. We take on both residential and commercial
cleaning contracts. My income has grown to over $250,000 a year now. I never dreamed a simple job
to help pay the bills would grow into this, but it has. It takes a little bit of work, but the benefits are



there to be had if you know what to do. I'm here to tell you what you need to do so you can have
success just like I did.In this book, I show you:How to start on a budgetShould you go with Franchise
or independentThe basics of residential cleaning businessThe basics of commercial cleaning
businessSkill you will needIncome potential for residential cleaningIncome potential for commercial
cleaningSpecialized cleaning income potential12 guided steps to get started with residential
cleaning10 guided steps to get started with commercial cleaningEquipment you will needSafety first
consideration11 steps to choosing the right cleaning products5 type sod cleaners to useWhere to
buy your cleaning suppliesHow to form a legal entity for your new businessHow to get certifiedHow
to set rate structureHow to offer competitive pricingHow to bid and win job contractsHow to write a
commercial job proposalHow to get your first clientHow to market your new business6 quickest way
to get new contractsTop 10 safety concernsHow to run and grow your businessA day in life inside a
cleaning business Important Forms and Formats Included in This Book:A Sample Cleaning service
agreement contractSample LLC Operating agreementA Sample Business PlanSample Employee
Warning LetterGood luck!
  business cleaning contracts: Careers in Janitorial and Cleaning Services Don Rauf,
2014-12-15 It may not be the most glamorous field, but janitorial and cleaning are essential services
that are always needed by businesses and homeowners, even when the economy is in a downturn.
The Bureau of Labor Statistics predicts steady growth for janitorial opportunities over the next 10
years. In this volume, readers will learn practical information that will help them pursue and secure
a custodial job, such as obtaining certification and questions to ask in an interview. In addition, the
book addresses the different tasks janitors are responsible for, and current advances in the industry,
like environmentally friendly cleaning practices and sophisticated machinery.
  business cleaning contracts: ,
  business cleaning contracts: Accounting John Hoggett, John Medlin, Keryn Chalmers, Claire
Beattie, Andreas Hellmann, Jodie Maxfield, 2024-01-29 A benchmark Accounting text over the past
30 years, Hoggett's Accounting has been refreshed in this twelfth edition. A must-have for students
who want to succeed in their unit and leave with a rich foundation of technical knowledge for their
future study and accounting career, the text focuses on accounting from the perspective of a
financial statement preparer. With two versions being published, Hoggett's Financial Accounting can
be used for either the typical one-semester course, or Hoggett's Accounting, with 6 additional
introductory management accounting chapters, can extend to two-semesters. The eBook edition of
Accounting, 12th Edition features a range of instructional media content designed to provide
students with an interactive and engaging learning experience. This unique resource can also form
the basis of a blended learning solution for lecturers.
  business cleaning contracts: Monthly Selected Services Receipts , 1980
  business cleaning contracts: Congressional Record United States. Congress, 1966
  business cleaning contracts: Forecast of Contracting Opportunities , 1992
  business cleaning contracts: Census of Business, 1967 United States. Bureau of the
Census, 1971
  business cleaning contracts: 1967 Census of Business : Selected Services : Subject Reports:
Miscellaneous subjects , 1970
  business cleaning contracts: Monthly Selected Services Receipts United States. Bureau of
the Census, 1977
  business cleaning contracts: Official Gazette of the United States Patent and
Trademark Office , 2006
  business cleaning contracts: Minimum Wages, Pay Equity, and Comparative Industrial
Relations Damian Grimshaw, 2013-03-05 With growing concern about the conditions facing low
wage workers and new challenges to traditional forms of labor market protection, this book offers a
timely analysis of the purpose and effectiveness of minimum wages in different European countries.
Building on original industry case studies, the analysis goes beyond general debates about the
relative merits of labor market regulation to reveal important national differences in the functioning



of minimum wage systems and their integration within national models of industrial relations. There
is no universal position on minimum wage policy followed by governments and social partners. Nor
is it true that trade unions consistently support minimum wages and employers oppose them. The
evidence in this book shows that interests and objectives change over time and differ across
industries and countries. Investigating the pay bargaining strategies of unions and employers in
cleaning, security, retail, and construction, this book’s industry case studies show how minimum
wage policy interacts with collective bargaining to produce different types of pay equity effects. The
analysis provides new findings of ‘ripple effects’ shaped by trade union strategies and identifies key
components of an ‘egalitarian pay bargaining approach’ in social dialogue. The lessons for policy are
to embrace an inter-disciplinary approach to minimum wage analysis, to be mindful of the
interconnections with the changing national systems of industrial relations, and to interrogate the
pay equity effects.
  business cleaning contracts: Papers on Appeals From Orders Jules Jacobs, Frank,Weil &
Strouse,
  business cleaning contracts: Governing International Fishery Agreement with Portugal
Portugal, 1980

Related to business cleaning contracts
BUSINESS | English meaning - Cambridge Dictionary BUSINESS definition: 1. the activity of
buying and selling goods and services: 2. a particular company that buys and. Learn more
BUSINESS中文 (简体)翻译：剑桥词典 - Cambridge Dictionary BUSINESS翻译：卖, 买卖（货品或服务）, 公司;商业机构, 商务活动, 生意,
事情, 状况;事，事情;事务;重要事件, 所做的事情, 个人
BUSINESS中文 (繁體)翻譯：劍橋詞典 - Cambridge Dictionary BUSINESS翻譯：賣, 買賣（貨品或服務）, 公司;商業機構, 商務活動, 生意,
事情, 狀況;事，事情;事務;重要事件, 所做的事情, 個人
BUSINESS | definition in the Cambridge English Dictionary BUSINESS meaning: 1. the
activity of buying and selling goods and services: 2. a particular company that buys and. Learn more
BUSINESS | meaning - Cambridge Learner's Dictionary BUSINESS definition: 1. the buying
and selling of goods or services: 2. an organization that sells goods or services. Learn more
BUSINESS in Simplified Chinese - Cambridge Dictionary BUSINESS translate: 卖, 买卖（货品或服务）, 公
司;商业机构, 商务活动, 生意, 事情, 状况;事，事情;事务;重要事件, 所做的事情
BUSINESS | Định nghĩa trong Từ điển tiếng Anh Cambridge BUSINESS ý nghĩa, định nghĩa,
BUSINESS là gì: 1. the activity of buying and selling goods and services: 2. a particular company
that buys and. Tìm hiểu thêm
BUSINESS在剑桥英语词典中的解释及翻译 - Cambridge Dictionary BUSINESS的意思、解释及翻译：1. the activity of
buying and selling goods and services: 2. a particular company that buys and。了解更多。
BUSINESS in Traditional Chinese - Cambridge Dictionary BUSINESS translate: 賣, 買賣（貨品或服務）,
公司;商業機構, 商務活動, 生意, 事情, 狀況;事，事情;事務;重要事件, 所做的事情
BUSINESS | définition en anglais - Cambridge Dictionary BUSINESS définition, signification,
ce qu'est BUSINESS: 1. the activity of buying and selling goods and services: 2. a particular
company that buys and. En savoir plus
BUSINESS | English meaning - Cambridge Dictionary BUSINESS definition: 1. the activity of
buying and selling goods and services: 2. a particular company that buys and. Learn more
BUSINESS中文 (简体)翻译：剑桥词典 - Cambridge Dictionary BUSINESS翻译：卖, 买卖（货品或服务）, 公司;商业机构, 商务活动, 生意,
事情, 状况;事，事情;事务;重要事件, 所做的事情, 个人
BUSINESS中文 (繁體)翻譯：劍橋詞典 - Cambridge Dictionary BUSINESS翻譯：賣, 買賣（貨品或服務）, 公司;商業機構, 商務活動, 生意,
事情, 狀況;事，事情;事務;重要事件, 所做的事情, 個人
BUSINESS | definition in the Cambridge English Dictionary BUSINESS meaning: 1. the
activity of buying and selling goods and services: 2. a particular company that buys and. Learn more
BUSINESS | meaning - Cambridge Learner's Dictionary BUSINESS definition: 1. the buying
and selling of goods or services: 2. an organization that sells goods or services. Learn more
BUSINESS in Simplified Chinese - Cambridge Dictionary BUSINESS translate: 卖, 买卖（货品或服务）, 公



司;商业机构, 商务活动, 生意, 事情, 状况;事，事情;事务;重要事件, 所做的事情
BUSINESS | Định nghĩa trong Từ điển tiếng Anh Cambridge BUSINESS ý nghĩa, định nghĩa,
BUSINESS là gì: 1. the activity of buying and selling goods and services: 2. a particular company
that buys and. Tìm hiểu thêm
BUSINESS在剑桥英语词典中的解释及翻译 - Cambridge Dictionary BUSINESS的意思、解释及翻译：1. the activity of
buying and selling goods and services: 2. a particular company that buys and。了解更多。
BUSINESS in Traditional Chinese - Cambridge Dictionary BUSINESS translate: 賣, 買賣（貨品或服務）,
公司;商業機構, 商務活動, 生意, 事情, 狀況;事，事情;事務;重要事件, 所做的事情
BUSINESS | définition en anglais - Cambridge Dictionary BUSINESS définition, signification,
ce qu'est BUSINESS: 1. the activity of buying and selling goods and services: 2. a particular
company that buys and. En savoir plus
BUSINESS | English meaning - Cambridge Dictionary BUSINESS definition: 1. the activity of
buying and selling goods and services: 2. a particular company that buys and. Learn more
BUSINESS中文 (简体)翻译：剑桥词典 - Cambridge Dictionary BUSINESS翻译：卖, 买卖（货品或服务）, 公司;商业机构, 商务活动, 生意,
事情, 状况;事，事情;事务;重要事件, 所做的事情, 个人
BUSINESS中文 (繁體)翻譯：劍橋詞典 - Cambridge Dictionary BUSINESS翻譯：賣, 買賣（貨品或服務）, 公司;商業機構, 商務活動, 生意,
事情, 狀況;事，事情;事務;重要事件, 所做的事情, 個人
BUSINESS | definition in the Cambridge English Dictionary BUSINESS meaning: 1. the
activity of buying and selling goods and services: 2. a particular company that buys and. Learn more
BUSINESS | meaning - Cambridge Learner's Dictionary BUSINESS definition: 1. the buying
and selling of goods or services: 2. an organization that sells goods or services. Learn more
BUSINESS in Simplified Chinese - Cambridge Dictionary BUSINESS translate: 卖, 买卖（货品或服务）, 公
司;商业机构, 商务活动, 生意, 事情, 状况;事，事情;事务;重要事件, 所做的事情
BUSINESS | Định nghĩa trong Từ điển tiếng Anh Cambridge BUSINESS ý nghĩa, định nghĩa,
BUSINESS là gì: 1. the activity of buying and selling goods and services: 2. a particular company
that buys and. Tìm hiểu thêm
BUSINESS在剑桥英语词典中的解释及翻译 - Cambridge Dictionary BUSINESS的意思、解释及翻译：1. the activity of
buying and selling goods and services: 2. a particular company that buys and。了解更多。
BUSINESS in Traditional Chinese - Cambridge Dictionary BUSINESS translate: 賣, 買賣（貨品或服務）,
公司;商業機構, 商務活動, 生意, 事情, 狀況;事，事情;事務;重要事件, 所做的事情
BUSINESS | définition en anglais - Cambridge Dictionary BUSINESS définition, signification,
ce qu'est BUSINESS: 1. the activity of buying and selling goods and services: 2. a particular
company that buys and. En savoir plus
BUSINESS | English meaning - Cambridge Dictionary BUSINESS definition: 1. the activity of
buying and selling goods and services: 2. a particular company that buys and. Learn more
BUSINESS中文 (简体)翻译：剑桥词典 - Cambridge Dictionary BUSINESS翻译：卖, 买卖（货品或服务）, 公司;商业机构, 商务活动, 生意,
事情, 状况;事，事情;事务;重要事件, 所做的事情, 个人
BUSINESS中文 (繁體)翻譯：劍橋詞典 - Cambridge Dictionary BUSINESS翻譯：賣, 買賣（貨品或服務）, 公司;商業機構, 商務活動, 生意,
事情, 狀況;事，事情;事務;重要事件, 所做的事情, 個人
BUSINESS | definition in the Cambridge English Dictionary BUSINESS meaning: 1. the
activity of buying and selling goods and services: 2. a particular company that buys and. Learn more
BUSINESS | meaning - Cambridge Learner's Dictionary BUSINESS definition: 1. the buying
and selling of goods or services: 2. an organization that sells goods or services. Learn more
BUSINESS in Simplified Chinese - Cambridge Dictionary BUSINESS translate: 卖, 买卖（货品或服务）, 公
司;商业机构, 商务活动, 生意, 事情, 状况;事，事情;事务;重要事件, 所做的事情
BUSINESS | Định nghĩa trong Từ điển tiếng Anh Cambridge BUSINESS ý nghĩa, định nghĩa,
BUSINESS là gì: 1. the activity of buying and selling goods and services: 2. a particular company
that buys and. Tìm hiểu thêm
BUSINESS在剑桥英语词典中的解释及翻译 - Cambridge Dictionary BUSINESS的意思、解释及翻译：1. the activity of
buying and selling goods and services: 2. a particular company that buys and。了解更多。
BUSINESS in Traditional Chinese - Cambridge Dictionary BUSINESS translate: 賣, 買賣（貨品或服務）,



公司;商業機構, 商務活動, 生意, 事情, 狀況;事，事情;事務;重要事件, 所做的事情
BUSINESS | définition en anglais - Cambridge Dictionary BUSINESS définition, signification,
ce qu'est BUSINESS: 1. the activity of buying and selling goods and services: 2. a particular
company that buys and. En savoir plus
BUSINESS | English meaning - Cambridge Dictionary BUSINESS definition: 1. the activity of
buying and selling goods and services: 2. a particular company that buys and. Learn more
BUSINESS中文 (简体)翻译：剑桥词典 - Cambridge Dictionary BUSINESS翻译：卖, 买卖（货品或服务）, 公司;商业机构, 商务活动, 生意,
事情, 状况;事，事情;事务;重要事件, 所做的事情, 个人
BUSINESS中文 (繁體)翻譯：劍橋詞典 - Cambridge Dictionary BUSINESS翻譯：賣, 買賣（貨品或服務）, 公司;商業機構, 商務活動, 生意,
事情, 狀況;事，事情;事務;重要事件, 所做的事情, 個人
BUSINESS | definition in the Cambridge English Dictionary BUSINESS meaning: 1. the
activity of buying and selling goods and services: 2. a particular company that buys and. Learn more
BUSINESS | meaning - Cambridge Learner's Dictionary BUSINESS definition: 1. the buying
and selling of goods or services: 2. an organization that sells goods or services. Learn more
BUSINESS in Simplified Chinese - Cambridge Dictionary BUSINESS translate: 卖, 买卖（货品或服务）, 公
司;商业机构, 商务活动, 生意, 事情, 状况;事，事情;事务;重要事件, 所做的事情
BUSINESS | Định nghĩa trong Từ điển tiếng Anh Cambridge BUSINESS ý nghĩa, định nghĩa,
BUSINESS là gì: 1. the activity of buying and selling goods and services: 2. a particular company
that buys and. Tìm hiểu thêm
BUSINESS在剑桥英语词典中的解释及翻译 - Cambridge Dictionary BUSINESS的意思、解释及翻译：1. the activity of
buying and selling goods and services: 2. a particular company that buys and。了解更多。
BUSINESS in Traditional Chinese - Cambridge Dictionary BUSINESS translate: 賣, 買賣（貨品或服務）,
公司;商業機構, 商務活動, 生意, 事情, 狀況;事，事情;事務;重要事件, 所做的事情
BUSINESS | définition en anglais - Cambridge Dictionary BUSINESS définition, signification,
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