
bni business
bni business is a dynamic model that has revolutionized networking and referrals for entrepreneurs
and small business owners around the globe. At its core, BNI, or Business Network International,
emphasizes the importance of relationships in business growth. By leveraging the power of structured
networking, BNI provides members with opportunities to generate referrals, increase visibility, and
foster long-lasting professional connections. This comprehensive article will delve into the core
principles of BNI business, examine its unique structure, explore the benefits of membership, and
provide insights into how to maximize the value of participating in BNI. Readers will gain a clear
understanding of how BNI operates and how it can be a pivotal element in driving business success.
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Understanding the BNI Structure

BNI operates on a unique structure designed to facilitate effective networking among business
professionals. Founded in 1985, BNI is based on the premise that "Givers Gain," which means that by
helping others, members can also help themselves. The organization consists of local chapters, each
comprising a diverse group of business professionals from various industries.

The Chapter System

Each BNI chapter is a self-contained networking group that meets regularly, typically weekly. During
these meetings, members share their business experiences, exchange referrals, and provide support
to one another. The chapter system ensures that each member represents a distinct industry or
profession, which eliminates competition within the group and fosters collaboration.



Meeting Structure

BNI meetings follow a structured agenda designed to maximize efficiency and productivity. Typically,
a meeting includes:

Welcome and introductions

Member presentations

Referral sharing

Educational segments

Closing remarks

This structure allows members not only to promote their businesses but also to learn about each
other’s services, leading to more effective referrals and partnerships.

The Benefits of BNI Membership

Joining a BNI chapter offers numerous advantages that can significantly impact a member's business
growth. The primary benefits of BNI membership include enhanced visibility, a supportive network,
and increased referral opportunities.

Enhanced Visibility

BNI members gain exposure to a wide audience of business professionals and potential clients.
Regular presentations and networking opportunities allow members to showcase their expertise and
services, helping to establish their brand in the community.

A Supportive Network

Being part of a BNI chapter means joining a group of like-minded individuals who are committed to
mutual success. This supportive environment fosters collaboration and trust, enabling members to
seek advice, share experiences, and celebrate each other’s successes.



Increased Referral Opportunities

One of the most significant advantages of BNI membership is the potential for increased business
referrals. Members are encouraged to bring referrals to meetings, creating a consistent flow of
potential clients. The structured approach to sharing referrals ensures that members are actively
working to support each other’s business growth.

Strategies for Success in BNI

To maximize the benefits of BNI membership, members should adopt effective strategies that
enhance their networking experience. Understanding how to engage with fellow members and
leverage the resources available is crucial.

Active Participation

Active participation in meetings and events is essential for building strong relationships. Members
should attend meetings regularly, contribute to discussions, and support fellow members by providing
referrals and feedback.

Set Clear Goals

Members should set specific, measurable goals for what they hope to achieve through BNI. Whether
it's the number of referrals received, connections made, or increased visibility, having clear objectives
can help guide participation and engagement.

Educate Others

Educating fellow members about your business and services is vital. Members should take advantage
of the opportunity to present their business effectively, using storytelling and real-life examples to
engage the audience and make a lasting impression.

Common Challenges and Solutions

While BNI offers numerous benefits, members may face challenges that can hinder their networking
success. Identifying these challenges and implementing effective solutions is essential for a rewarding
experience.



Time Management

Many business professionals struggle to find time for weekly meetings and follow-ups. To address this,
members should prioritize their BNI commitments as part of their business strategy and schedule
regular time for networking activities.

Referral Quality

Not all referrals generated through BNI will be of equal quality. Members should focus on building
strong relationships with fellow members to ensure that referrals are targeted and relevant. Open
communication about ideal clients and business needs can improve the quality of referrals
exchanged.

Conclusion

BNI business represents a powerful networking opportunity for entrepreneurs and small business
owners. Through its structured approach, members can enhance visibility, build a supportive network,
and generate valuable referrals. By actively participating in meetings, setting clear goals, and
educating others about their businesses, members can maximize their BNI experience and drive
significant business growth. Overcoming common challenges such as time management and referral
quality is essential for achieving success within the BNI framework. Ultimately, BNI offers a robust
platform for fostering meaningful business relationships and achieving long-term success.

Q: What is BNI and how does it work?
A: BNI, or Business Network International, is a global networking organization that facilitates referral-
based business growth. Members join local chapters where they meet regularly to share referrals and
support each other's businesses. Each chapter allows only one member from each profession,
promoting collaboration over competition.

Q: What are the costs associated with BNI membership?
A: The costs of BNI membership vary by chapter and region but typically include an annual
membership fee and possibly a one-time application fee. Additional costs may include meeting
expenses, such as meals or venue rental, depending on the chapter's arrangements.

Q: How can I find a BNI chapter near me?
A: You can find a BNI chapter near you by visiting the official BNI website and using their chapter
locator feature. This tool allows you to search for local chapters based on your location and provides
information about meeting times and locations.



Q: What should I expect during my first BNI meeting?
A: During your first BNI meeting, you can expect to introduce yourself and your business, learn about
other members, and participate in referral sharing. The meeting will follow a structured agenda, and
you will have the opportunity to ask questions and engage with the group.

Q: Can I join more than one BNI chapter?
A: Generally, BNI policy allows members to join only one chapter at a time to maintain exclusivity for
each profession. However, you can explore other chapters after leaving your current one if you wish.

Q: How do I effectively network within BNI?
A: To effectively network within BNI, actively participate in meetings, build relationships with fellow
members, set specific networking goals, and provide quality referrals. Educating members about your
business offerings will also enhance your networking efforts.

Q: What types of businesses benefit most from BNI?
A: BNI benefits a wide range of businesses, particularly small and medium-sized enterprises that
thrive on referrals and personal connections. Service-based industries such as real estate, financial
services, and consulting often see significant advantages from BNI membership.

Q: How can I improve the quality of referrals I receive?
A: To improve the quality of referrals, communicate your ideal client profile to fellow members clearly.
Building strong relationships and trust with other members will also encourage them to provide more
relevant and targeted referrals.

Q: What is the significance of the "Givers Gain" philosophy?
A: The "Givers Gain" philosophy emphasizes the importance of helping others in order to receive help
in return. This principle fosters a collaborative environment in BNI, encouraging members to support
each other's businesses through referrals and mutual assistance.

Q: Can BNI help with international business connections?
A: Yes, BNI has chapters worldwide, which allows members to build international business
connections. Members traveling abroad can visit BNI chapters in other countries, expanding their
networking opportunities significantly.
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  bni business: Maintain It. Jaco Erick Bietje, 2025-01-23 Unlock the Secrets to Building a
Thriving Maintenance Business Ever wondered what it takes to transform hands-on skills into a
successful enterprise? In Maintain It: The Handyman's Guide to Building a Successful Maintenance
Company, Jaco Bietje shares his journey from a skilled technician to a prosperous business owner.
This isn't just a manual for handymen—it's a blueprint for anyone aiming to turn their trade into a
thriving business. Discover: Real-world strategies for pricing, marketing, and client retention
Personal anecdotes that highlight the challenges and triumphs of entrepreneurship Actionable
advice to navigate the first year of business and beyond Whether you're a tradesperson ready to take
the next step, an aspiring entrepreneur, or someone seeking inspiration from a real success story,
this book offers valuable insights to guide your journey. Ready to build your future? Grab your copy
now and start laying the foundation for your success.
  bni business: Home Care How to Brendan John, 2011-01-07 Home Care How To is an in depth
guide to helping anyone start and run their own in home care business. You will learn the systems
and step-by-step activities required to setting up and operating your elder care company. Discover
the secrets, opportunities and pitfalls to watch for that other senior care and home health agency
franchisees pay tens of thousands for! Find out how to staff your business with excellent care
providers and how to effectively market your services to the growing number of aging baby boomers
and their parents.
  bni business: Secrets of Successful Women Inventors Edith G. Tolchin, 2023-10-03 This
book reveals the real-life stories of 19 successful modern-day women inventors-stories that describe
the hard work, frequent struggles, and indomitable spirit with which they have never given up on
their ideas. For many, it will present a revealing look at these women's respective journeys-from
their ideas first being sketched on napkins to the creation of multimillion-dollar companies. In
addition, Ms. Tolchin includes sound advice and guidance from accomplished invention service
providers to further help future women inventors reach their fullest potential--
  bni business: International Management: Managing Cultural Diversity Helen Deresky,
Elizabeth Christopher, 2015-05-20 International Management: Managing Cultural Diversity
International Management explores the dynamic global environment of business management by
examining the political, legal, technological, competitive, and cultural factors that shape
corporations worldwide. With its hallmark clear and concise approach, International Management
places fundamental management theories in an international context. Students will gain a
comprehensive understanding of the practices, cultural skills and sensitivities needed to operate
successfully in a wide range of cross-national situations. The second Australian edition of
International Management focuses on the expanding economics of Australasia, China, India and
their increasing trade amongst themselves, the European Union and the Americas. International
Management 2nd edition incorporates up-to-date research, increased coverage of ethics, a wide
range of case studies and examines recent trends affecting international business managers in
today’s hypercompetitive global environment. International Management is suitable for
undergraduate and post graduate students majoring in international business, general management
or cross cultural studies.
  bni business: Marketing Methods for Small Factors &amp;amp;amp; Brokers Jeff
Callender, 2012-09-27 This book is for small factors and brokers who ask the question: What are the
most effective marketing methods for finding prospective clients? This book provides experiences
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from the trenches of several small factors and a broker. Read what marketing tools they have found
work best and which are a waste of time and money. Finding just one gem among the many offered
here will pay for this book many times.
  bni business: Business Networking: The Survival Guide Will Kintish, 2014-05-13 Business
Networking – The Survival Guide helps you overcome all your fears and concerns. Start navigating
the networking jungle like an expert as you build your confidence, raise your profile, create new
connections, strengthen your support network and open up exciting new opportunities. Effective
networking – both in person and online – has never been more vital. This indispensable, friendly
guide will take you step by step through the whole process so you can quickly master: Invitations –
plan, prepare and make the best of LinkedIn Meeting people – work the room, feel comfortable and
start conversations Spotting needs – work out what people want, ask the right questions and
establish credibility Reconnecting – follow up, keep in touch and win that pitch The full text
downloaded to your computer With eBooks you can: search for key concepts, words and phrases
make highlights and notes as you study share your notes with friends eBooks are downloaded to
your computer and accessible either offline through the Bookshelf (available as a free download),
available online and also via the iPad and Android apps. Upon purchase, you'll gain instant access to
this eBook. Time limit The eBooks products do not have an expiry date. You will continue to access
your digital ebook products whilst you have your Bookshelf installed.
  bni business: Bag the Elephant Steve Kaplan, 2008-03-04 Now available in paperback, Steve
Kaplan's Bag the Elephant, is the New York Times, Wall Street Journal, USA Today, and Business
Week bestseller that has received praise from around the business community: Steve Kaplan's
elephant strategy is right on the money, as long as you're willing to roll up your sleeves and go to
work.—Daniel M. Snyder, Owner, Chairman of the Board, The Washington Redskins. Kaplan shows
you how to think BIG, act BIG, and win BIG.—Jeffrey Gitomer, author of The Little Red Book of
Selling. A terrific read! From now on, when I think about building business and sales, there's no way
I'll ever forget the Elephant.—Harvey Mackay, author of Swim with the Sharks Without Being Eaten
Alive. Bag the Elephant is all about how smart businesspeople can woo and keep those all-important
elephants—the big, make-or-break customers. Like its companion, the New York Times bestseller Be
the Elephant, it is filled with dynamic advice and real-life examples, delivered in an energetic,
straight-shooting fashion that gets right to the core of its powerful idea—how to land the account
that will put you over the top. Here are six keys to achieving the elephant mindset and
understanding the big customer. How to map and use a big company's red tape to your advantage.
Why the elephant needs you as much as you need it. Preparing yourself and your pitch. How to
negotiate with elephants without losing your profit margins. And how to avoid the five killer
mistakes, from mismanaging client expectations to losing sight of the numbers. For small business
owners, entrepreneurs, executives, and sales people, stalking and landing an elephant can be the
most profitable adventure of your life, and Kaplan explains everything you need to know.
  bni business: Because I'm Introvert... I TRIUMPH Vern Lai, Ashley Choo, Ricardo Duran, Gary
Guwe, Hazriq Idrus, Judy Koh, McKing Lee, Elijah Lim, Kevin Phun, Esther Siah, Fiona Tan-Low,
Mervin Yeo, 2016-06-19 Because I'm Introvert... I Triumph is a compilation of personal stories by 12
individuals on how they harness their introvert traits to flourish in their career, business and social
lives. They share their thoughts, showcase their talents and celebrate their triumphs as Introverts.
This book will inform readers, Introverts and non-Introverts alike, give insights into how Introverts
think and why they do what they do. It will be relatable and aims to inspire fellow Introverts to
accept and embrace their uniqueness, recognise and overcome their inhibitions, to achieve and excel
in all aspects of their life.
  bni business: Value Beyond Money Diana Finch, 2024-08-01 Back in 2009, a group of people
came together to try to create a currency that would change the economic system for the better.
They called it the Bristol Pound. By 2015 it was one of the world’s most prominent local currencies,
featured in the Financial Times and Time Magazine, and even covered by Chinese state television.
However, the Bristol Pound stopped circulating in 2021, and in 2023 the organisation finally wound



up. Drawing on the lessons learned as Bristol Pound’s managing director, the author examines the
theory and practice behind many new economic ideas. What really is ‘money’? Can we imagine an
economic system that prioritises non-financial value? Can we create a post-market economy? The
author’s conclusions shape a new narrative and understanding that will forever change how you
think of money and the economy.
  bni business: Power Networking For Shy People Rae A. Stonehouse, 2019-05-14 Over 40% of
North Americans describe themselves as being shy. Would you? Do your hands start sweating and
your legs shake with the thought of having to not only attend a business networking session but
actually talk to people? Do you feel paralyzed by the fear of rejection when you are at a business
networking event? Would you rather have a root canal than attend a business networking event?
Would you rather send an e-mail to a business lead than meet them in person? Well if any of these
apply... you may be shy! Get over it! That's what our extroverted friends would say. Just do what we
do! Life isn't that simple. We aren't all extroverts and it would probably be a noisy world if we were.
Being shy isn't a personal defect. You aren't the only one out there, even if it feels like it sometimes.
The world is full of shy people and that doesn't prevent you from being an effective networker and
reaping the benefits that networking can bring to your business. In Power Networking for Shy
People: How to Network Like a Pro you will: - discover proven strategies to reduce your fear [that's
what shyness really is] that will help you become an effective, power networker. - learn practical tips
to strengthen the networking skills that you already have. - discover easy to use techniques that will
take you from shy to sly. - discover the three phases of networking and how you can use each of
them to your advantage. - learn about common fears or barriers that shy networkers often
experience and how to overcome them. - The author knows what it is like to be shy. He knows how
avoidance & denial can be a good friend. He knows how uncomfortable it can be to attend a
networking event and not know a single person. He also got sick and tired of his inhibitions getting
in the way of opportunities and decided to do something about it. The result... Power Networking for
Shy People: How to Network Like a Pro. This is a must have book for those who want practical,
proven tips & techniques on how to network effectively, especially if you are shy. I'm not really shy.
Will this book be of any use to me? This program manual explores the fundamentals of relationship
networking. If you don't have the added challenge of being shy, you will likely find it easier to use
the tips & techniques to strengthen the networking and relationship building skills that you already
have.
  bni business: The Photographer's Pricing System Alicia Caine, 2015-07-16 In this practical
guide, photography pricing guru Alicia Caine takes the anxiety and drudgery out of the pricing
process for portrait and wedding photographers, showing how to keep the process as simple and
painless as possible. Alicia starts by breaking down such daunting topics as managing your budget
and expenses and determining how much work you can take on, and then explains the importance of
understanding what your client wants and researching the marketplace. She shows how to
reverse-engineer your pricing, create a pricing sheet, and present your pricing to your clients.
Focusing mainly on portrait pricing, she also explores how to achieve consistent pricing across your
photography services, with a chapter on specialty sessions that covers the particularities of pricing
weddings and mini sessions. Along the way, you’ll encounter nearly 20 worksheets designed to help
you move from learning the necessary steps and tasks to actual implementation, a key obstacle for
many photographers. As an added bonus, Alicia provides an “Expert’s Guide” on how to get paid
what you’re worth based on your expertise in a particular niche, which can potentially increase your
value in the marketplace. In this special section, you’ll learn how positioning yourself as an authority
on a particular topic can help you bring in more potential clients. Features the friendly,
approachable voice of photography pricing expert Alicia Caine, whose mentoring and coaching have
endeared her to thousands of photographers. Includes worksheets and a gross earning calculator
(also available via download) to help you with key steps in the process, covering such topics as how
to determine your hourly value, how to think about and set up collections and specialty products,
how to figure out your costs of goods sold, and much more. Incorporates lightness, fun, and



compassion to help photographers more easily approach the challenging and often mundane topic of
pricing.
  bni business: Official Gazette of the United States Patent and Trademark Office , 1992
  bni business: The Science of Living Longer Gini Graham Scott JD, Ph.D, 2017-11-03 This
thought-provoking book looks at humanity's quest for immortality and examines the latest research
on extending one's life and possibly living forever, presenting an overview of technological
innovations such as cryonics, cell rejuvenation, organ transplants, using an exoskeleton, and brain
transplants. With the seemingly limitless potential of 21st-century technology, the chance of human
immortality being an actual possibility rather than a science fiction concept is tantalizingly close.
And with this increased possibility of achieving immortality, a growing community of people
interested in immortality has formed worldwide. Organizations dedicated to great extension of
human life now exist, focusing on technologies that reverse the damage caused by aging, transfer
human consciousness to an artificial body, or cryogenically freeze those who hope to be brought
back to life when technology to revive the body without cellular damage is developed. The Science of
Living Longer: Developments in Life Extension Technology provides a fascinating look at the current
state of the scientific research on how people can live significantly longer—and possibly even
forever. The book begins with an introductory section on the historical efforts to achieve immortality
in Western and other cultures. Following chapters investigate different strands of research toward
the common objective of achieving a longer life or even immortality. Other chapters address topics
such as the health, wellness, and fitness movement designed to help individuals live longer; the
biological methods—such as cell rejuvenation—designed to defeat aging; and the use of technology
to provide an exoskeleton as body parts age or to download the brain into a computer or other body.
Each chapter also suggests steps an individual can take to live longer, too.
  bni business: Business Networking For Dummies Stefan Thomas, 2014-07-08 Grow your
business, build your career, find more customers, and build a valuable support network of
likeminded business people. Networking is a crucial skill for all professionals and business owners.
Quite simply, it’s a fast and effective way to build your business or career - and excellent networking
skills will set you apart from the competition. Business Networking For Dummies shows you how to
get the most out of networking - both online and offline. With Business Networking For Dummies,
you’ll learn to: Use business networking to grow and develop your business Find the right platform
or platforms to build your own network and ‘assemble your crowd’ Pitch yourself and your business
with confidence Get the most out of face-to-face networking events - including valuable tips on
presentation skills and sound bites! Join up your ‘real life’ and online networking Measure your
networking success Follow up with new contacts successfully “This is a cornerstone book for anyone
involved in running a smaller business and wishing to deploy networking as an enquiry source. It is
clear, concise and provides a complete education for succeeding in, what is for some, a difficult
environment. Ben Kench, Leading UK sales trainer and business growth specialist I’ve read this
entire book from start to finish and so should you because, when you know what you’re doing,
business networking does work, and by following the blueprint that Stef has set down for you: first
you’ll learn, then you’ll earn.” Brad Burton, Managing Director, 4Networking Ltd.
  bni business: Small Business Smarts Steve O'Leary, Kim Sheehan, Sterling Lentz, 2011-06-14
This book will help small business owners and marketers feel comfortable using social media to
promote their businesses, regardless of their past experiences or level of expertise. Social
networking plus small business is a slam dunk! Small Business Smarts: Building Buzz with Social
Media explains why that's so and helps small business owners decide whether social media tools are
right for them. Assuming the answer is yes, the book offers concrete advice and implementation
suggestions that make using tools to start building word-of-mouth quick and easy. Built around
actual success stories from small businesses, such as the Roger Smith Hotel, Dutch Bros. Coffee,
Cafe Yumm, and the Tattered Cover Bookstore, the book illustrates how different social media can
help achieve different business goals, how the Internet can be used to listen to customers, how
networks and relationships are built online for both B2C and B2B, and how effective messages can



generate awareness and attract customers. Measurement strategies and techniques for a social
media audit are included. For the complete novice, step-by-step instructions on getting started with
popular social media applications are provided as well.
  bni business: The Complete Idiot's Guide to Success as a Property Manager Lisa Iannucci,
Melissa Prandi MPM, 2009-10-06 Invaluable advice for property managers-and how to keep an eye
on the prize Property managers often lose sight of advancing their careers because they get buried
in the details of labor-intensive, day–to–day management. This guide helps the harried professional
keep priorities straight with: advice on education, certifications and licenses; an overview of
property management skills; information about regulations, finances, taxes, safety codes; advice on
time management, prioritizing duties, and supervising staff; and how to start a property
management business. • Author is an experience certified Property Manager • Easy, accessible,
jargon-free style • Concrete advice about everything from emergencies to boiler maintenance to
building finances
  bni business: Everybody Knows Joe Joe Thomas, 2016-04-25 Love it or hate it - networking is a
must regardless of the type of business you are in. And, whether you realize it or not, you network
every day without even thinking about it. Every time you introduce yourself - you have the potential
to make a contact. Networking events offer an opportunity to introduce yourself and your business
to a select, targeted group of people. These people are potential clients, links to job opportunities, or
sources of referrals. How you introduce yourself makes an impression on them and determines
whether or not they actually remember you. Everybody Knows Joe is intended to help you maximize
those contacts and create more meaningful relationships.
  bni business: Blow Your Own Horn! Rae A. Stonehouse, 2020-03-17 There’s an old saying that
goes “the squeaky wheel... gets the grease.” The saying may have been true at one point in time but
now... The business world is a busy and crowded place. How can a business professional standout
from the cacophony of others clambering for attention and recognition? Some will tell you it is easy
now-a-days to create an on-line reputation The author believes creating your on-line persona is
important however, it is but one step at a self-promotional and marketing strategy. Blow Your Own
Horn! Personal Branding for Business Professionals delivers strategies to build your on-line
presence and gain recognition in your community. Your goal may be to raise your prominence at
work to apply for a job you have been eying. Perhaps, your goal is to run for political office, but it
seems no one knows who you are. This book is for business professionals who want to raise their
visibility in a crowded workplace or a personal interest venture. Some will tell you blowing your own
horn is bragging. The author argues against that belief. If we are to move forward and benefit from
our accomplishments, we need to self-promote. Blow Your Own Horn! Personal Branding for
Business Professionals offers: Strategies for personal branding and marketing. Self-promotion
utilizing Linkedin as a tool. Effective networking techniques for self-promotion. Self-promotion
strategies related to job searching. On-line reputation management and... Additional social media
venues that could be helpful to you in developing your personal brand. Now is the time to let the
world know what you have offer. It’s time to start blowing your own horn! This book shows you how.
  bni business: How to Turn Your Million Dollar Idea Into a Reality (from the Man Who
Sold MCG) Pete Williams, 2006-10-27 Do you have a million-dollar idea but aren't sure how to make
it a reality? Young entrepreneur Pete Williams can show you where to start! Pete Williams has been
referred to as Australia's Richard Branson. At just 21 years of age, Pete embarked on a highly
publicised and successful entrepreneurial venture, to sell the Melbourne Cricket Ground, in pieces!
In How to turn your million dollar idea into a reality, Pete passes on the techniques he used to sell
the G, including: developing your idea to reach a hungry market achieving maximum sales for
minimal expense using publicity and leverage structuring your business to suit your lifestyle pricing
your products and services for maximum sales tapping into a worldwide market online using
networking and team force to build your business. Readers will also gain access to a wealth of free
material on Pete's website, including discounts on his marketing seminars and products.
  bni business: Broken Border James Fleming, 2009-05-14 Kim Jon Il holds an iron grip over



North Korea, and the world can only wonder what the secretive leader is doing within his borders.
The deputy director of the CIA, Bob Wells, intends to discover the truth. He knows that if he doesnt,
the world could see an attack similar to 9/11, or even worse. With the countrys security at stake, and
confidence in the intelligence agency shaken, he cant allow such a disaster. The only person
qualified to find out what the North Koreans are doing is Dr. Jon London, but the former operative
turned his back on clandestine assignments two years ago. Now, he shares a quiet life as a
university professor with the love of his life, Dr. Kim Lake, who knows nothing about his connection
to the CIA. Suddenly, London finds himself enmeshed in a life he thought hed left behind. Hell
journey all over the world and enter a land that hardly anyone knows anything about in his efforts to
thwart disaster in Broken Border.
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